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Confidence
Over the past two years, the Saskatchewan economy has 
struggled amid low commodity prices of four major exports; 
potash, oil, uranium and agriculture. Investors are cautious 
for 2017 as only 10% of respondents were optimistic and 
57% reported to be somewhat confident in Saskatchewan’s 
short-term economic prospects.

Current Portfolio Assets
To determine if there was a relationship between 
investment outlook and asset type, Saskatchewan investors 
were asked to identify the primary asset type in their 
portfolio. Respondents reported that the majority of their 
portfolio is focused on multi-family and industrial assets. 
Both asset types are experiencing above average vacancy 
in Saskatoon. 

Saskatchewan Investment

Investor Sentiment
In December 2016, Colliers International polled 200 landlords and investors on Saskatchewan investments. The 
respondents included private equity, publicly traded and institutional landlords and investors. Our goal is to provide our 
clients with meaningful insights.  

The survey determined that while Saskatchewan investors are moderately comfortable with Saskatchewan’s short-term 
economic prospects, they are overwhelmingly confident in the long-term prospects of their Saskatchewan portfolio. Most 
investors were interested in acquiring additional assets in 2017 provided they are appropriately priced.   

Plans for Expansion
Despite the economic downturn, capital remains readily 
available and investors are actively pursuing opportunities 
within Saskatchewan. Low interest rates have affected the 
availability of capital and has increased the appetite for 
returns outside of banking institutions. As such, 67% of 
respondents plan to expand their Saskatchewan portfolio 
in 2017.

Expansion into Asset Sector
Given that retail has the lowest vacancy rate and most 
stable asking net rents of all asset types in Saskatchewan, 
it is not surprising that investors chose retail as their top 
investment opportunity for 2017. At 67%, the majority of 
respondents indicated they would expand their holdings in 
this asset type if the opportunity arose. 
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Respondents’ Portfolio Value
To gauge the scale and capacity of 
Saskatchewan Investors, respondents were 
asked to value their Saskatchewan portfolio. 
40% of respondents have a portfolio value 
over $100 million. 

Respondent Categories
The survey found that 86% of respondents 
are private investors, consistent with 
purchasing patterns in Saskatchewan. In 
2016, 60% of purchases in Saskatchewan 
were made by private investors, 20% by 
publicly listed companies and the remaining 
20% by owner-users. 

Conclusion
In conclusion, investors remain bullish on 
Saskatchewan and are willing to pursue 
additional risk if the right opportunity arises. 
Several institutional grade buildings have 
sold in both Saskatoon and Regina over the 
past year. In contrast to the five-year trend,  
we expect similar investment opportunities 
to arise through 2017. 

Saskatchewan Investment
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Price Comparison
A compelling 71% of respondents expect to pay less in 2017 than they 
would have in 2016 to acquire an asset. The remaining 29% of respondents 
expect acquisition price to remain the same. In 2016, properties with 
strong tenants and lease terms experienced capitalization rate compression 
in nearly every asset type except for industrial, which increased. It is 
interesting to note that none of the investors expect to pay more in 2017 
than they would have in 2016. 

Maintain Exposure
Of those surveyed, 70% of investors have no plans to reduce exposure in 
any of their owned assets. Industrial, retail and office received an equal 
share in the respondent’s desire to reduce exposure, while multi-family 
received only 4%. Despite an unprecedented rise in multi-family vacancy, 
very few investors are willing to part with their multi-family assets. This 
may be because it would be difficult to sell these properties at leading 
prices, with the current vacancy rate, or because investors are optimistic 
in the long-term strength of their multi-family portfolio.  

Tenant Default
Given current market conditions, there are many tenant types that may be 
experiencing difficulty in the operation of their business. Subsequently, 
65% of landlords expect tenant default through 2017. Tenant retention in 
all asset types has been a foremost topic of discussion as rising vacancy 
rates have made replacing tenants difficult given the number of options 
available and the slower uptake of entrants to the Saskatchewan market. 
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Colliers International Group Inc. is an industry leading global real estate services company with more 
than 15,000 skilled professionals operating in 68 countries. With an enterprising culture and significant 
employee ownership, Colliers professionals provide a full range of services to real estate occupiers, 
owners and investors worldwide. Services include strategic advice and execution for property sales, 
leasing and finance; global corporate solutions; property, facility and project management; workplace 
solutions; appraisal, valuation and tax consulting; customized research; and thought leadership 
consulting.

Colliers professionals think differently, share great ideas and offer thoughtful and innovative advice that 
help clients accelerate their success. Colliers has been ranked among the top 100 outsourcing firms by 
the International Association of Outsourcing Professionals’ Global Outsourcing for 11 consecutive years, 
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